THE SELLERS GUIDE

A WORD FROM OUR TEAM
We would like to formally extend our gratitude for choosing us
as

your

real

estate

professionals.

The

ability

to

cultivate

strong, genuine and long lasting relationships with everyone
we work with is our main priority and we hope to do so with
you as well. We recommend you take the time to review the
sellers guide which has been prepared specifically in order to
give you a complete idea of what the selling process with us
is like.
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A TEAM VS BY
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SELLING WITH A TEAM VS BY MYSELF
We believe this is an important topic to cover as it sets the tone
for what we actually do and how we save you time and money.

"

YOU COULD SELL BY YOURSELF BUT WHY
WOULD YOU? "

The first thing to keep in mind is the fact that yes, you could sell by
yourself. However, the objective has never been to just sell your
home. The real goal should be to sell at the maximum price, as
quickly as possible and under your terms. That's where we come in!

When you work with us, you benefit from a professional perspective
and alternate solutions to your real estate projects. We mainly
focus on two things, attracting visibility and keeping the leverage
on your side during the negotiation process.

SELLING WITH A TEAM VS BY MYSELF

"

A REAL ESTATE AGENT ' S COMMISSION IS TOO
EXPENSIVE...FALSE! "

Paying commission is a tax deductible investment you make that
yields the maximum sales price and ultimately pays for itself! We
must also factor in the fact that when you work with an agent, you
protect yourself from a legal point of view as you're being
represented by a professional with civil insurance. We help you
maximize your sales price and save you money down the line.

BE WHERE THE BUYERS ARE
9 OUT 10 ACTIVE BUYERS ARE
REPRESENTED BY A REAL ESTATE AGENT

THE SALES
PROCESS

THE SALES PROCESS

UNDERSTANDING THE 7 MAIN STAGES OF THE
SELLING PROCESS
Clarifying your project
Any successful project begins with a solid plan and a vision for
what you're looking to accomplish. The first thing to do is establish
why you're looking to sell. Afterwards, we must determine when you
would like to sell and finally, are you looking to purchase after
selling .

Determining the value of your property
In order to understand the value of your home we must analyse
comparable properties that have been recently sold in your sector.
We also look into what's currently available and what has failed to
sell in order to list your property at an optimal position in the
market.

Listing your property
This is where it all really begins. We prep your property, take the
pictures, mesure all the different rooms, list your property and
begin executing our marketing plan.

THE SALES PROCESS

Managing potential buyers and negotiations
This is where the bulk of the action is. At this point we will be
receiving calls and requests to view your home. Throughout the
visits our job is to highlight your property and make sure we're as
efficient as possible with everyones time. Once we begin receiving
offers, we will set a date with you in order to review your options
and give you our advice.

Once you've accepted an offer
During this time, your buyers are making sure to complete all the
conditions that were mentioned in their offer. This could include
anything from an inspection to acquiring financing.

The notary
At this point, your sale becomes official and registered in the
land register. Any tax adjustments that need to be
made between you and the buyer will also be determined
at the notary.

The move
*Refer to section "Your next move"

OUR
MARKETING
STRATEGY

OUR MARKETING STRATEGY
Every successful plan begins with a clear objective. In this case,
our objective is VISIBILITY.

THIS IS HOW WE MAXIMIZE YOUR EXPOSURE TO
POTENTIAL AND QUALIFIED BUYERS

PROFESSIONAL PICTURES
MULTI - WEBSITE LISTING
5000 + SOCIAL MEDIA
FOLLOWERS
OPEN HOUSE EVENT
FLYER DISTRIBUTION
THROUGHOUT THE
NEIGHBORHOOD

YOUR NEXT
MOVE

YOUR NEXT MOVE
If you're not looking to move after you've sold, you can skip this
step*

LET S FIND YOU YOUR NEXT HOME
'

Here are the main things to keep in mind during this transition
between selling your current home and purchasing your next one.

Will you need the revenue from the sale in order to purchase
your next home?
If not, will your financial institution approve a secondary active
mortgage until you find your new home?
How long will occupancy take place after the signature of the
deed of sale

For more information concerning the buying process, please feel
free to consult the buyers guide.

